Game Theory
There are six types of games (Steven Covey, 1989). 
WIN/WIN



Both I win and you win in our interactions.

WIN/LOSE


I win and you lose in our interactions.

LOSE/WIN



I lose and you win in our interactions.

LOSE/LOSE



Both of us lose in our interactions.

WIN



I only think about myself and I try to win at all cost. 

WIN/WIN or No Deal

I offer you the choice of joining me in attempting to create a WIN/WIN game or I let you know that we need not deal with each other: No big deal. 

Steven Covey, in his book, The Seven Habits of Highly Effective People, encourages people to see the great value of playing win/win games with others; but he recognizes that some people are not interested in win/win living. When people are not motivated to engage in win/win interactions, we have a right simply to not deal with them. Walk away and do not let them waste your precious time. 

Can you understand the value of playing win/win and win/win or no deal? These are the fourth of the seven habits. 
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